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NEAL DUDLEY

What Works Grant Cardone

From the millionaire entrepreneur and
New York Times bestselling author of The
10X Rule comes a bold and contrarian
wake-up call for anyone truly ready for
success. One of the 7 best motivational
books of 2016, according to Inc. Magazine.
Before Grant Cardone built five successful
companies (and counting), became a
multimillionaire, and wrote bestselling
books... he was broke, jobless, and drug-
addicted. Grant had grown up with big
dreams, but friends and family told him to
be more reasonable and less demanding.
If he played by the rules, they said, he
could enjoy everyone else’s version of
middle class success. But when he tried it
their way, he hit rock bottom. Then he
tried the opposite approach. He said NO to
the haters and naysayers and said YES to
his burning, outrageous, animal obsession.
He reclaimed his obsession with wanting
to be a business rock star, a super
salesman, a huge philanthropist. He
wanted to live in a mansion and even own
an airplane. Obsession made all of his
wildest dreams come true. And it can help
you achieve massive success too. As Grant
says, we're in the middle of an epidemic of
average. The conventional wisdom is to
seek balance and take it easy. But that
has really just given us an excuse to be
unexceptional. If you want real success,
you have to know how to harness your
obsession to rocket to the top. This book
will give you the inspiration and tools to
break out of your cocoon of mediocrity and
achieve your craziest dreams. Grant will
teach you how to: - Set crazy goals—and
reach them, every single day. - Feed the
beast: when you value money and spend it
on the right things, you get more of it. -
Shut down the doubters—and use your
haters as fuel. Whether you're a sales
person, small business owner, or 9-to-5

working stiff, your path to happiness runs
though your obsessions. It's a simple
choice: be obsessed or be average.

Como Volverse Increiblemente Rico
Sell Or Be SoldHow to Get Your Way in
Business and in Life

| want to help you reach millionaire status,
even get rich, if you believe that you
deserve to be the person in the room that
writes the check for a million dollars, ten
million or even 100 million—let’s roll.

The Only Difference Between Success and
Failure Cotter Media

| want to help you reach millionaire status,
even get rich, if you believe that you
deserve to be the person in the room that
writes the check for a million dollars, ten
million or even 100 million—let’s roll.

The Million Dollar Blog John Wiley and
Sons

Rank higher in search results with this
guide to SEO and content building
supremacy Google is not only the number
one search engine in the world, it is also
the number one website in the world. Only
5 percent of site visitors search past the
first page of Google, so if you're not in
those top ten results, you are essentially
invisible. Winning the Game of
Googleopoly is the ultimate roadmap to
Page One Domination. The POD strategy is
what gets you on that super-critical first
page of Google results by increasing your
page views. You'll learn how to shape your
online presence for Search Engine
Optimization, effectively speaking
Google's language to become one of the
top results returned for relevant queries.
This invaluable resource provides a plan
that is universal to any business in any
industry, and provides expert guidance on
tailoring the strategy to best suit your
organization. Coverage includes an
explanation of the mechanics of a search,
and how to tie your website, paid ads,
online reputation, social media, content,
images, and video into a winning SEO
strategy that pushes you to the front of
the line. The Page One Domination
strategy incorporates all the ways in which

you can beef up your Internet presence
and online reputation. This book is a clear,
straightforward guide that will knock down
the silos of the Internet and teach you
exactly how to integrate all aspects of
content creation into a synergistic, SEO
strategy. Understand how search engines
return results Design an effective, all-
encompassing SEO strategy Create the
content that gets page views and
improves rank Optimize social media and
video as part of an overall SEO plan The
rules of SEO are always changing, and
following outdated rules can actually work
against you, burying you at the bottom of
the pile. This book will spark a paradigm
shift in how you think about SEO and gives
you the tools you need to craft a strategy
tailored to your specific market. To be
successful, you need to be on page one of
Google, and Winning the Game of
Googleopoly can show you how to get
there.

Folleto del Millonario Malik McCotter-
Jordan

A bestselling author, writer, speaker, TV
star, and regular guest on FoxBusiness,
NBC, MSNBC and Business Insider, Grant
Cardone has no problem selling how to be
successful-- because he is successful. His
secret? He's obsessed with success.
Drawing upon his obsession, Cardone
empowers small business owners to use
theirs. Coached by Cardone and following
examples set by other success stories,
small business owners learn how to let
their obsession for their business guide
them into expanding their operations and
growing profits. Given 100 ways to take
their business to the next level, business
owners are challenged to shift from a
defensive mindset to an offensive outlook,
changing the primary focus from expenses
to revenue. Solutions covered include:
*Branding- how to create a unique brand
*Omnipresence - how to get your company
everywhere at little cost *Pushing your
people to greatness never allowing your
staff to be average *ldentifying a purpose
greater than your product or service *How




to establish value unique to price
*Working your staff to their potential not
to a quota *Power of keeping your staff
sold *Treating obscurity as your only issue
*Doing the things you fear *Reaching up
for business associates and clients
*Having big problems not little ones *Over-
committing to your customers *Making a
list of contacts that would change your
business

Scaling Up Your Sales and Marketing
Machine for the Digital Buyer John Wiley &
Sons

A concrete framework for engaging
today's buyer and building relationships
Social Selling Mastery provides a key
resource for sales and marketing
professionals seeking a better way to
connect with today's customer. Author
Jamie Shanks has personally built Social
Selling solutions in nearly every industry,
and in this book, he shows you how to
capture the mindshare of business
leadership and turn relationships into
sales. The key is to reach the buyer where
they're conducting due diligence—online.
The challenge is then to strike the right
balance, and be seen as a helpful resource
that can guide the buyer toward their ideal
solution. This book presents a concrete
Social Selling curriculum that teaches you
everything you need to know in order to
leverage the new business environment
into top sales figures. Beginning with the
big picture and gradually honing the focus,
you'll learn the techniques that will change
your entire approach to the buyer. Social
Selling is not social media marketing. It's a
different approach, more one-to-one
rather than one-to-many. It's these
personal relationships that build revenue,
and this book helps you master the
methods today's business demands.
Reach and engage customers online
Provide value and insight into the buying
process Learn more effective Social Selling
tactics Develop the relationships that lead
to sales Today's buyers are engaging sales
professionals much later in the buying
process, but 74 percent of deals go to the
sales professional who was first to engage
the buyer and provide helpful insight. The
sales community has realized the need for
change—top performers have already
leveraged Social Selling as a means of
engagement, but many more are stuck
doing "random acts of social," unsure of
how to proceed. Social Selling Mastery
provides a bridge across the skills gap,
with essential guidance on selling to the
modern buyer.

Unlocking the Secret Strategy of Search
Engines Greenleaf Book Group

If You Want to Increase Your Sales Read
This Book. It is That Simple.

The HyperLocal, HyperFast Real Estate
Agent Simon and Schuster

#1 Best-Seller on Amazon! According to
recent surveys the average real estate
agent makes less than $10,000 a year and
close to 90% of new agents will not last
more than two years in the business.
Fewer than 10% of agents will make over
$100,000 and the majority that do have
been in the business for decades. The
average real estate agent sells 12 homes
a year and for agents that are just starting
out that number is less than four. In 2012
Dan Lesniak used a unique strategy to
upend the industry trends. In his first year
in real estate Dan had over 36
transactions totaling over $22 million in
sold volume, making him one of the most
successful rookie real estate agents ever
on his way to taking over one of the most
competitive market areas in the country,
that had previously been dominated by
agents with over 10 years experience. In
The HyperLocal, Hyper Fast Real Estate
Agent, Dan tells how he used the
Segmentation, Targeting and Positioning
(STP) framework to identify potential
markets, choose which ones to go after
and how to add massive value to the
consumers in that market. This book will
teach you how to use the STP framework
to enter new markets or increase market
share in your existing markets by adding
more value to your potential clients and
communicating your value proposition to
the market. Whether you are a new agent
getting started or a veteran agent looking
for more growth this book will show you
how to do it using examples of how Dan
did it in the hyper competitive Arlington,
VA (Greater Washington DC) market. What
Other Industry Leaders Have Said About
the Book "I have been coaching realtors
for 22 years. Dan is the best business man
who sells real estate that I've ever seen.
He has great systems, structures, and
processes. That is what separates him
from the rest!" -Rick Ruby - Core Head
Coach One of my favorite sayings is
"follow the yellow brick road." In this book,
Dan clearly lays out the path to the
Emerald City, avoiding all the dangers of
creating your own way. In Dan's first year,
he closed over $22 million in sales, a feat
matched by only the tiniest fraction of real
estate agents-regardless of experience. If
you are looking for a step-by-step plan
from someone who has done it, this is the
book for you! -Pam O'Bryant, Chief
Engagement Officer for Keller Williams
Capital Properties, Contributor to Gary
Keller's The Millionaire Real Estate Agent
book There is no greater opportunity right
now in the real estate industry than there
is in the expansion market. This will

require you to grow in your existing
market and know how to expand in new
ones. This book is a great example of how
to rapidly expand in any market and is a
must read for expansion team leaders. -
Noah Ostroff, Chief Executive Officer of
Global Living and Top Selling Keller
Williams Agent Dan Lesniak is the real
deal. He runs the most profitable real
estate team | know of, hands down. If you
want to compress time to achieve your
goals, listen to this guy and take action
now! -Jeff Latham, President of Latham
Realty Unlimited with 275 homes sold
annually Dan and | first met when he was
just getting started in the business, and |
have been blown away at how he was able
to grow his brand so rapidly in a very
competitive market. Dan's creative
approach and tenacity has served him
well, and he is a great example of how to
commit and succeed as a young real
estate agent. -Thad Wise, Senior Vice
President with First Savings Mortgage
Corporation and $100 Million Loan Officer
Dan Lesniak is by far one of the brightest
and highest-skilled real estate agents |
have had the pleasure of working with; his
strategies for his clients are brilliant! Dan
has succeeded in one of the most
competitive markets in the country, while
also growing his brokerage and giving
back to the community. -Elysia Stobbe,
Real Estate RockStar and #1 Best Selling
Author of How To Get Approved for the
Best Mortgage Without Sticking a Fork in
Your Eye

Social Selling Mastery Milkyway Media
Discusses ways to run meetings effectively
and efficiently.

The Eventual Millionaire Grant Cardone

| want to help you reach millionaire status,
even get rich, if you believe that you
deserve to be the person in the room that
writes the check for a million dollars, ten
million or even 100 million—let’s roll.

The Closer's Survival Guide Grant Cardone
Become a millionaire by learning from
millionaires An Eventual Millionaire is
someone who knows they will be a
millionaire, eventually. But they want to
do it on their own terms—with an
enjoyable life and an enjoyable business.
Eventual Millionaires are everywhere, from
the airplane pilot looking to start his own
business for more freedom and money to
a student looking to start her life on the
right foot to a successful business owner
needing inspiration and wondering how to
take her business to the next level. There
are many ways to become a millionaire,
but research has often shown that
creating your own business is one of the
best ways to build wealth. The Eventual
Millionaire will lay the foundation for those
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looking to start their own business and
work their way toward financial
independence and a fulfilled life. Contains
the insights of more than 100 millionaires
and their various experiences Written by
Jaime Tardy, founder of
eventualmillionaire.com and a business
coach for entrepreneurs A companion
website includes an "Eventual Millionaire
Starter Kit" with worksheets, business plan
documents, and much more We all want to
be successful and enjoy financial security,
but we might not know how or don’t think
we can do it. The Eventual Millionaire will
show you what it takes.

The Millionaire Booklet Penguin

Are you sold on what you're selling? Or are
you underselling yourself? In Sell or Be
Sold: How to Get Your Way in Business and
in Life (2011), motivational speaker and
sales coach Grant Cardone explains that
all people are is in the business of sales,
regardless of whether they think of
themselves as a sales representative.
Purchase this in-depth summary to learn
more.

If You're Not First, You're Last Createspace
Independent Publishing Platform

Learn how to attract your ideal clients
through video marketing using YouTube.
The 10X Rule Lulu.com

Use data, technology, and inbound selling
to build a remarkable team and accelerate
sales The Sales Acceleration Formula
provides a scalable, predictable approach
to growing revenue and building a winning
sales team. Everyone wants to build the
next $100 million business and author
Mark Roberge has actually done it using a
unigue methodology that he shares with
his readers. As an MIT alum with an
engineering background, Roberge
challenged the conventional methods of
scaling sales utilizing the metrics-driven,
process-oriented lens through which he
was trained to see the world. In this book,
he reveals his formulas for success.
Readers will learn how to apply data,
technology, and inbound selling to every
aspect of accelerating sales, including
hiring, training, managing, and generating
demand. As SVP of Worldwide Sales and
Services for software company HubSpot,
Mark led hundreds of his employees to the
acquisition and retention of the company's
first 10,000 customers across more than
60 countries. This book outlines his
approach and provides an action plan for
others to replicate his success, including
the following key elements: Hire the same
successful salesperson every time — The
Sales Hiring Formula Train every
salesperson in the same manner — The
Sales Training Formula Hold salespeople
accountable to the same sales process —

The Sales Management Formula Provide
salespeople with the same quality and
quantity of leads every month — The
Demand Generation Formula Leverage
technology to enable better buying for
customers and faster selling for
salespeople Business owners, sales
executives, and investors are all looking to
turn their brilliant ideas into the next $100
million revenue business. Often, the
biggest challenge they face is the task of
scaling sales. They crave a blueprint for
success, but fail to find it because sales
has traditionally been referred to as an art
form, rather than a science. You can't
major in sales in college. Many people
guestion whether sales can even be
taught. Executives and entrepreneurs are
often left feeling helpless and hopeless.
The Sales Acceleration Formula completely
alters this paradigm. In today's digital
world, in which every action is logged and
masses of data sit at our fingertips,
building a sales team no longer needs to
be an art form. There is a process. Sales
can be predictable. A formula does exist.
Smart Calling John Wiley & Sons

Sell Or Be SoldHow to Get Your Way in
Business and in LifeGreenleaf Book Group
The Beginner's Guide For Selling in the
21st Century Censored Grant Cardone
Achieve "Massive Action" results and
accomplish your business dreams! While
most people operate with only three
degrees of action-no action, retreat, or
normal action-if you're after big goals, you
don't want to settle for the ordinary. To
reach the next level, you must understand
the coveted 4th degree of action. This 4th
degree, also know as the 10 X Rule, is that
level of action that guarantees companies
and individuals realize their goals and
dreams. The 10 X Rule unveils the
principle of "Massive Action," allowing you
to blast through business clichZs and risk-
aversion while taking concrete steps to
reach your dreams. It also demonstrates
why people get stuck in the first three
actions and how to move into making the
10X Rule a discipline. Find out exactly
where to start, what to do, and how to
follow up each action you take with more
action to achieve Massive Action results.
Learn the "Estimation of Effort" calculation
to ensure you exceed your targets Make
the Fourth Degree a way of life and defy
mediocrity Discover the time management
myth Get the exact reasons why people
fail and others succeed Know the exact
formula to solve problems Extreme
success is by definition outside the realm
of normal action. Instead of behaving like
everybody else and settling for average
results, take Massive Action with The 10 X
Rule, remove luck and chance from your

business equation, and lock in massive
success.

20 Rules of Closing a Deal FinanzBuch
Verlag

Shows that knowing the principles of
selling is a prerequisite for success of any
kind, and explains how to put those
principles to use. This title includes tools
and techniques for mastering persuasion
and closing the sale.

Way of the Wolf Penguin

Wir leben in einer Welt der
MittelmaRigkeit, in der jeder denselben
Mittelklasseerfolg anstrebt wie alle
anderen auch. Fur Grant Cardone fuhrte
dieser Weg zu Arbeitslosigkeit, Armut und
Drogensucht. Dann horte er auf seine
innere Stimme und entfachte seine ganze
Leidenschaft, um seine Traume zu
erreichen - heute besitzt er einen
Fernsehsender, eine Villa und einen
Privatjet! Hier zeigt er, wie jeder seine
Leidenschaft entfesseln kann, um dasselbe
zu erreichen. Dieses Buch gibt den Lesern
die Inspiration und die Werkzeuge an die
Hand, um aus ihrem Kokon der
MittelImaBigkeit auszubrechen und ihre
verrucktesten Traume zu verwirklichen.
Bad Meetings Happen to Good People John
Wiley & Sons

During economic contractions, it becomes
much more difficult to sell your products,
maintain your customer base, and gain
market share. Mistakes become more
costly, and failure becomes a real
possibility for all those who are not able to
make the transition. But imagine being
able to sell your products when others
cannot, being able to take market share
from both your competitors, and knowing
the precise formulas that would allow you
to expand your sales while others make
excuses. If You're Not First, You're Last is
about how to sell your products and
services—despite the economy—and
provides the reader with ways to capitalize
regardless of their product, service, or
idea. Grant shares his proven strategies
that will allow you to not just continue to
sell, but create new products, increase
margins, gain market share and much
more. Key concepts in If You're Not First,
You're Last include: Converting the Unsold
to Sold The Power Schedule to Maximize
Sales Your Freedom Financial Plan The
Unreasonable Selling Attitude

How to Run Meetings That Are Effective,
Focused, and Produce Results Grant
Cardone

You Can Own This Book Today Do not buy
this book if you're low on money and
struggling financially. | do not want this
book to be the reason you are short on
rent, unable to afford to make a car
payment, etc. I'm not picking on you. I'm




just looking out for you because | know
what it is like to not have much money
coming in and | don’t want you to strain
yourself financially in order for you to be
able to buy this book. Does that make
sense? If you're doing okay financially
then please disregard what you just read
earlier and continue reading from here.
YOU CAN READ THIS BOOK FOR FREE IF
YOU ARE A KINDLE UNLIMITED
SUBSCRIBER. Before you continue reading,
| would just like to let you know that you
are enough. You. Are. Enough. Don't let
society trick you into believing you’'re not
enough. The fact that you're here reading
this book proves you're smart and you
love yourself enough to make a positive
change in your life because you're not too
proud to get help. You are enough and |
truly do mean that. Invest in yourself by
getting this valuable and inexpensive book
today. Read it on your PC, Mac, smart-
phone, tablet, or Kindle device right away.
This book is purely an updated version of
Learn Sales: The Beginner’s Guide For
Selling in the 21st Century. Download your
copy today. Here Is What You Get When

You Buy This Book: *The main ingredients
of what makes a sales professional great
*Tips on eliminating risks to get more
sales *Knowledge on how to become an
expert in sales *Information on how to
build credibility *The author’s sales
background If you're skeptical then | don’t
blame you. | would be too. There are a lot
of scammers on the internet and they
have made it extremely hard for you to
trust people online. So with that being
said, I'm going to make you an offer that
will be difficult for you to refuse. If you
believe this will add value to your life then
please invest in this book today and if you
are not satisfied with this book within the
first 7 days then you can get a refund no
questions asked. There is no risk involved.
YOU CAN READ THIS BOOK FOR FREE IF
YOU ARE A KINDLE UNLIMITED
SUBSCRIBER. *AMAZON REWARDS
REVIEWERS Did you know Amazon.com
rewards people for reviewing products
they purchase? There have been stories
about Amazon randomly giving gift cards
to people just because they were kind

enough to leave an honest review. That's
free money! So with that being said, would
you mind leaving this book a review on
Amazon? Thank you so much. *BONUS If
you make it to the end of this book you
will be able to get a special sneak peek at
Malik Jordan’s other book that will be sure
to add value to your life. Download your
copy now. *TAKE ACTION If this is
something you are interested in because
you think it will help you out then you
should buy Learn Sales 2.0, today, risk-
free. If you're not satisfied within the first
7 days, then you can get your money-back
guarantee, no questions asked. Does that
make sense? You buying this book also
means that you will be helping others who
are in need because 10% of profits will go
to a charity of the author’s choice. Begin
your journey on discovering new
possibilities with Learn Sales 2.0, today.
Get your copy immediately. YOU CAN
READ THIS BOOK FOR FREE IF YOU ARE A
KINDLE UNLIMITED SUBSCRIBER. Tags:
sales, selling, sales professional,
marketing, advertising, trust, sell, sales
expert
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